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In the early 50s when the Iowa Beef 
Improvement Association (IBIA) was 
forming guide lines for submitting 
and reporting weaning and yearling 
weights, some board members were 
intent on exposing those who might 
“fudge” the data or use it for market-
ing rather than breed improvement.  
 President, Frank Myatt, thoughtfully 
observed that it was folly to try to leg-
islate the truth and opined that the only 
person who never tells a lie, is drunk or 
is a kid. 
 I’m sure if Frank were alive today, he 
would see the irony of his statement. 
Because, as most of us know, the White 
House and Congress in Washington 
D.C are filled with drunks and 60 year 
old kids that would rather climb a tree 
to tell a lie than stand on the ground 
and tell the truth to the very people 
who hired them.
 That said, I ‘m going “to tell the 
truth” about mutations. Mutations 
are one of the realities of all living 
organisms.  Some are good, some are 
bad and most go unnoticed. But they 
provide mother nature and breeders the 
means to improve plants, food animals, 
and pets for mankind. 
 The average adjusted yearling weight 
for Angus bulls in the  first Angus Herd 
Improvement Report (1967) was 765 
lbs. Thanks to mutations and gene 
recombinations, we had 6 bull calves 
wean off their dams with actual wean-

For Iowa’s Tom Doud, it’s all 
about raising quality cattle 

for the marketplace
By Pat Long

Tom Doud doesn’t apologize for want-
ing to farm and raise cattle. In fact, he 
derives about as much satisfaction in 
producing quality crops and calves as 

anything he’s ever done – and he likes the 
fact that he sees improvements in both with 
each passing year. 
 “I probably knew from the time I was 
nine that I wanted to be a farmer,” he re-
calls. “It just killed me if there was some-
thing happening on the farm and I had to 
go to school. When I’d get off the bus, I’d 
run straight to the barn when I got home. I 
knew from a very early age that this is what 
I wanted to do.”
 Doud, who owns and operates a diversi-
fied farming and cattle operation near Stu-
art, Iowa, began farming in the 1970s with 
his folks, and then purchased his current 
operation in 1980. He and his wife, Amy, 
and their kids, Maria, Jackson and Caro-
line, run about 130 commercial Angus and 
SimAngus cows.
 “The satisfying thing to me about farm-
ing and raising cattle is that when you do 
your job right, it shows,” he says. “To be 
successful these days in farming and live-
stock, you have to be a good agronomist 
and nutritionist. You also have to be good 
with finances or animal health. So there’s 
always something to keep your attention in 
this business.”
 Doud depends on cornstalks for fall and 
winter grazing, making his cows “rough 
it” through the cold months with limited 
hay and supplementation. Like most com-
mercial operations these days where labor 
is scarce, the Dowd cow herd must pretty 
much perform with minimal intervention 
on his behalf – and that’s why it’s critically 
important that his cattle calve easily, grow 
quickly and stay healthy.
 Doud started using genetics from Nich-

ols Farms about a dozen years ago, and he’s 
seen vast improvement in the quality, con-
sistency and productivity of his cow herd as 
a result of that decision.
 There were several things that appealed 
to Doud when it came to working with the 
Nichols operation:
 First, he liked the people. “I get a kick of 
out of Dave and the crew,” he says. “What 
you see is what you get. Dave is definitely 
not afraid of doing new things. He’s upfront 
and innovative, and I enjoy all the people 
there in the office.”
 Second, he liked the low-pressure sales 
environment, especially the unique, private 
treaty venue in which Nichols Farms sells 
its bulls each year. 
“I can go down, take my time, walk those 
bulls for a couple of hours and really get to 
see what is there,” Doud explains. “That’s a 
lot better situation for me instead of going 
to three or four auctions, making a deci-
sion in a hurry and taking my chances on a 
bull that I don’t know that much about. To 
me, the quality of the animal that Nichols 
Farms has and the overall package is just 
hard to beat.”
Third, Doud appreciates the value and per-
formance that are built-in from decades of 
genetic progress and evaluation represent-

Doing Things Right
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ing weights of over 800 lbs. Same 
pasture and similar high fiber creep.
 When the dreaded term, mutation, 
is uttered in the cattle business, most 
people think of dead, deformed, or 
disabled cattle. Often the mode of 
inheritance is an autosomal recessive 
gene that must be present in both the 
sire and dam. 
 Prior to the advent of DNA tests, and 
open A.I.— carrier cattle were largely 
undiscovered. And when they were, the 
problem was usually ascribed to the 
stupidity or greed of the breeder. 
 Currently there are at least a dozen 
of these harmful or deadly mutations 
that can be tested by DNA. They are 
present in all breeds. More are on the 
way as most mammals including you 
and me have one or more.  Most are so 
rare that the odds of having affected 
offspring is not common place.
 In the past few year DNA tests for about 
ten genetic abnormalities have become 
available. The latest is Developmen-
tal Duplication (DD) which results in 
embryonic death and extra limbs. 
  The past eight years we’ve been using 
DNA tests to improve our cattle. So we 
have DNA material on the shelf that 
we have submitted even if the animal 
has been culled or sold. This has made 
it much easier to cull our herd of carri-
ers and potential carriers. 
 We will continue to only sell cattle 
that are tested clean by pedigree or 
DNA test. We will inform you about the 
good, the bad, and the ugly in each and 
every bull, straw of semen or female we 
sell regardless of your ZIP code.  
 And we will hand you a registration 
paper that validates it. That’s the way 
we’ve been doing it for 60 years and at 
my age, I’m not about to change.
 I will be three score and 15 years this 
year.  I can’t remember a better time to 
be in the cattle/beef business. 
 Thanksgiving is my favorite holiday.  
It’s the time we gather with family and 
friends and give thanks for the tremen-
dous bounty we have inherited from 
our creator and for those who left us a 
rich legacy to pursue our dreams. 

The BEEF 50 proj-
ect began in early 
2013. The idea was 

— on the occasion of 
BEEF magazine’s 50th 
year of publication — 
to formally recognize 
50 industry leaders 
who had been instru-
mental in the direction 
and development of the 
U.S. beef industry.

 The final 50 make for an interesting 
glimpse into the history, drive and re-
sourcefulness of those who built, and are 
engaged in, this vital industry. One judge 
commented on the difficulty of culling the 
list to just 50 final names, but summed it up 
this way: “Imagine starting a company with 
these 50 honorees. Failure would certainly 
not be an option and I’m confident that 
company would result in positive change 
for every segment of our industry, with con-
sumers being the ultimate beneficiary.”

BEEF Honors 50 Top Industry Leaders

 “Dave” 
Nichols

BIVI   
Beef 
Bulletin

Dr. Jody Wade

The Onthophagus gazella, or dung bee-
tle, is making a comeback as ranchers 
are encouraging populations to return 
to their pastures. This insect is critical 

to improving pasture health through break-
ing down manure, aerating the soil and dis-
tributing nitrogen. Dung beetles are also a 
great biological control agent for horn flies 
and internal parasites. 
 In fact, if your pasture has a healthy popu-
lation of dung beetles, it takes them about 
four days from the time the dung pat hits the 
ground until they break it down into the soil, 
which reduces the survivability of a lot of fly 
populations and other parasitic populations 
that inhabit the dung pat.
 The economic benefits of having a healthy 
dung beetle population are significant. A 
2006 study from Cornell University esti-
mates the economic value of services pro-
vided by dung beetles to cattle production in 
the United States is worth $380 million per 
year.1 And, the Georgia Entomological Soci-
ety has estimated the total economic value of 
the rapid burial of feces to be as high as $2 
billion.2

 Through parasite control, however, dung 
beetle populations have decreased signifi-
cantly in the past 30 years. Cattle producers 
began controlling parasites using avermec-

The Most 
Beneficial 
Insect 

tins in the early 1980s. By the mid- to late 
1980s, we saw a significant drop in the num-
ber of dung beetles on pastures where cattle 
had grazed.
 What we found was that the use of certain 
avermectin classes — including ivermectin 
and doramectin dewormers — was killing 
dung beetle populations through shedding 
of the product at 60 parts per billion (ppb).3 
If you use the ivermectin according to label, 
you are going to see shedding between 32 
and 64 ppb through routine deworming, so it 
is very easy to annihilate that population of 
dung beetles.
 What does this mean for parasite control? 
Research also found there was one class of 
avermectin that did not harm dung beetles 
if used according to label. If you use a mox-
idectin dewormer product like Cydectin® 
Pour-on or CYDECTIN Injectable, on la-
bel, we do not see that same devastating ef-
fect. The studies have been done that show 
CYDECTIN can be shed at rates as high as 
128 ppb before we start seeing a negative ef-
fect. A dewormer like CYDECTIN is shed 
at less than 60 ppb, so there isn’t a harmful 
amount of that moxidectin left over in that 
manure pat.
 I think we are at the point right now where 
if we do a better job of controlling the prod-
ucts we use on cattle, we can do a better job 
of managing dung beetle populations and 
improving pasture quality.

CYDECTIN Injectable Safety Information: Do 
not treat cattle within 21 days of slaughter. Do 
not use in female dairy cattle of breeding age, 
veal calves, or calves less than 8 weeks of age.
1Losey JE and Vaughan M. The economic value of 
ecological services provided by insects. BioScience 
2006;56(4):311–323.
2Fincher GT. The potential value of dung beetles in pasture 
ecosystems. J Georgia Entomol Soc 1981;16:316–333.
3Doherty WM, Steward NP, Cobb RM, et al. In-vitro com-
parison of the larvicidal activity of moxidectin and ab-
amectin against Onthophagus gazella (F.) (Coleoptera: 
Scarabaeidae) and Haematobia irritans exigua De Mei-
jere (Diptera: Muscidae). J Aust Entom 1994;33(1):71–74.

Cydectin is a registered trademark of Boehringer 
Ingelheim Vetmedica, Inc. ©2013 Boehringer Ingelheim 
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From  Up North, to Down Under, Nichols Farms  is —  “Thee Destination”

pIowa  State University— Dr. Loy’s Beef Management  Class  

University of Guelph Midwest Tour, Ontario, Canada 

Certified 
Angus Beef 

salesmen 
from four 

continents
spent a day 
viewing the 

genetics 
which 

produce 
the finest 

beef in the 
world 

CRV  A.I. Stud’s 
Australian Beef 
Global Product 

Manger, Hayden 
Green, plus 
Ross, Dave, 

Aaron Brennan 
and  Fred Geard

a bull for four years, the extra perfor-
mance you get from a proven bull in 
their calves is worth it,” he says.
  That may be an understatement 
Take this for example: When he sold 
his calves in November 2012, his 
steer calves averaged 803 pounds 
a head after about two and a half 
months of backgrounding, and their 
heifer-mates averaged 680 pounds a 
head. 
  “They started growing and never 
stopped,” he says. “We’re doing bet-
ter every year. I attribute a big part of 

that to the Nichols genetics. “
 Best of all, the use of proven, reliable Nichols genetics has helped 
Doud build his own reputation in the marketplace as someone who 
has produces consistent, performance-powered and high-quality 
calves. The last six or seven years, the same buyer has returned to 
purchase his calves.
 “A lot of the decisions that take place on a cow-calf operation, 
from the rations to the bull buying, to the growing of the feed 
take a lot of time and effort,” he says. “But when you get the point 
where you can see what you’ve accomplished, and you know it’s 
been done decently, there’s a lot satisfaction from that. And when 
you know the calves you’re producing are going to go on and feed 
well for the guy who buys them, and they’re going to produce a 
great-tasting product for consumers – all of this is very satisfying.”

ed in the Nichols herd.
 “When you’re buying seedstock, 
you get what you pay for,” says 
Doud. “Dealing with someone who’s 
been there a long time has some re-
ally great advantages. For me, you’re 
not just buying a bull from Nichols. 
You’re buying a program. You’re also 
buying information – and there’s a lot 
of information on these Nichols’ cat-
tle. I study all of the EPDs hard, and 
being able to visit with the Nichols 
crew to identify the cattle that match 
my needs is super important to me.”
 One of the unique aspects of Doud’s investment in Nichols ge-
netics is his practice of buying proven, two-year-old bulls from 
Nichols, rather than buying yearling bulls.
 “I like to buy a bull that’s proven, and many of these two-year-
old bulls have been used by the Nichols on their own cow herd – 
and they only use the best of the best,” Doud says. “When I study 
their numbers, there isn’t one of them that hasn’t gained four-plus 
pounds a day on test, and their weaning weights, yearling weights 
and EPDs are all just top notch. So I know they’re going to transfer 
that level of performance on to my calves. And, I know the mater-
nal characteristics that I need are there, too. “
 The investment in a Nichols two-year-old bull typically is a little 
higher than what he’d pay for a yearling bull, says Doud. He spends 
about $6,000 a head, “maybe a touch more, but by the time you use 

The Doud cows are deep bodied and easy fleshing
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Buying or Selling Your Calves?    We can help!
 There is nothing that succeeds like a team effort

Innovative Livestock Auction 
Markets, are adding real dollars 
to their customers calves that 

are preconditioned, vaccinated, and 
with source verified genetics.  
   Livestock Auction Markets’ role in 
price discovery are key to profitable 
cow/calf producers— especially in 
uncertain markets.  

   These Livestock Auctions Mar-
kets advertise Nichols genetics and 
the role that Superior Beef Genetics 
play in producing cattle that gain ef-
ficiently and grade mostly choice.   
  These feeder cattle and replace-
ment females are the ones that bring 
order buyers to the sale barns that 
team up with Nichols Farms. 

Anita Livestock Auction
Bloomfield Livestock Auction 
Clarinda Livestock Auction
Colfax Livestock Sales
Creston Livestock Auction
Denison Livestock Auction
Dunlap Livestock
Farmers Livestock Auction 
Fort Scott Livestock Auction
Green City Livestock
Guthrie Livestock Auction
Humeston Livestock Auction
Joplin Regional Stockyards 

Keoco Auction Company, LLC
Knoxville Regional Market
Lamoni Livestock Auction
Lolli Bros. Livestock Mkt. inc
Madison County Livestock Auction
Massena Livestock Auction
Russell Livestock Market
Valentine Livestock Auction
United Producers Inc.

------------------------------------- IOWA

---------------------- NORTH CAROLINA

----------------------------------ILLINOIS

------------------------------- MISSOURI

----------------------------- WISCONSIN

2188 Clay Ave. - Bridgewater, IA 50837
office ........................................ 641-369-2829
website ........................ www.nicholsfarms.biz

5607 Mosley Ave. - Clinton, NC 28328
cell ........................................... 910-385-5260
website ................................. www.nfncd.com

9969 St. Route 3 - Red Bud, IL 62278
cell ........................................... 618-980-2262
email ................................ wcangus@aol.com

61 NW 80th Lane - Lamar, MO 64756
Russ Massa ............................. 417-214-0290
email ...................... russmassa@hotmail.com
website ........................www.nicholsbulls.com

349 Hwy M - Coloma, WI 54930
office ........................................ 608-339-9869
email ...........................bula9696@yahoo.com

For Sale: Superior Beef Genetics
from :  Nichols Farms -  Iowa
	 	 Angus	-	Simmental	-	Composites    
	 ✦	150 open heifer calves (purebreds & composites).................... $1250-$2000
 ✦	29 Proven Performer Bulls ..........................................................see Bull Extra
 ✦	Feeder calves sired by Nichols Bulls ..............................................see page 6
	

from :  Nichols Farms -  Missouri
	 	 Angus	-	Simmental	-	Composites
	✦		25 Fall yearling Nichols Bulls ..................................................... $2750-$3750
.
from :  Nichols Farms -  Illinois
	 	 Angus	-	DX1	&	DX2	Composites
	 ✦	18 Spring long yearling Nichols Bulls ........................................ $2000-$3250

from :  Nichols Genetic Source Partners 
 ✦	140 Composite bred heifers - Nichols CE bulls ultra-sound calving date (IA)   
 ✦	200 Composite bred heifers - Nichols CE Angus ultra-sound calving date  (Iowa)  
 ✦ Check out the full listing at— www.nicholsfarms.biz

Call-- Ross Havens 
Office: 641-369-2829

Cell: 641-745-5241
rossh@nicholsfarms.biz

Cowboys
     You Can 

     Count On

Ja s o n 
E i l t s 
g rew 

up on a 
farm near 
W i o t a , 
Iowa, and 
at tended 
A n i t a 
H i g h 

School.  He was very active in FFA and 
managed the FFA corn test plot.
  Jason was on the Anita Chapter’s Judg-
ing Team. He won top individual at six 
county fairs, plus the Anita team placed 
10th at the State Contest. His senior year 
he was awarded Chapter Star Farmer.
  Right after high school he went to work 
for two well known seedstock outfits.
   Jason’s high school “work experience” 
was shadowing Ross Havens. Jason said, 
“from that day on— I dreamed of working 
at Nichols Farms”.  His dream came true 
this spring when he was drafted to care 
for the Angus cows by the Nichols Team.
   Jason adores his two daughters, Karley, 
9, and Briauna, 7.
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From Bill Northey,  Iowa Secretary of 
Agriculture, Des Moines IA
 Dave & family— Congratulations on be-
ing named Master Farmers! Well deserved.

From Sue Vinton, Pacific Junction IA
 It is so nice to do business with people 
like you! Your reputation for raising out-
standing bulls is widely know by cattlemen 
across the nation and beyond. When I sell 
my calves, by your bulls, the buyer knows 
he’s getting his money’s worth. Thanks for 
showing me your facilities and doing busi-
ness with a handshake and a smile.

From Gaston Pinnel, Indio Rico, Argentina 

 
 Dave! I can t́ believe my eyes!!! Ariel 
Barcelona is my uncle, and the old man 
behind Barca is my grandfather, Juan 
Fermín Barcelona!! It is amazing what a 
coincidence. I always surf in the internet 
looking for information and opinions re-
lated to farming in the USA, and I am glad 
I decided to write to you about your article 
of “Founding Fathers”. I strongly believe 
we need to keep our country open to the 
world, notwithstanding our politicians who 
are trying so hard to stupidly isolate us.

From Jennifer Holliday, Greenfield IA  
 Thanks for the trophy for the Champion 
Commercial Cow/Calf.  I love looking at 
it every morning and the great memories 
when I won it. I will have it on my dresser 
when my room is switched over. Thank you 
for your money, time, and support.

Angus Breeders Celebrate the 100th Birthday of Earl Marshall 
A large crowd descended on Denison, Iowa Sep-
tember 4, 2013 to  celebrate the 100th birthday 
of the legendary sire, Earl Marshall. He died at 
15 years during a flash flood in a breeding pas-
ture. During his lifetime he sired 400 head of 
registered Angus including 100 daughters in the 
Esher & Ryan herd. Today more than 15 million 
registered Angus trace to him.
  The featured panel was a quintet of “old timers” 
who represent over 200 years of breeding An-
gus cattle. left to right: Dave Nichols, Jim ONeil, 
Tom Burke, Fred Knop, and Jim Bradford.

by Ronda Driskill 
Livestock Feed 
Specialist 
ADM Alliance 
Nutrition, Inc

Due to tall fescue’s (Kentucky 31) 
ease of establishment, wide range of 
adaptation and tolerance to drought 
and heat, it was seeded in pastures 

primarily in the Midwest and Eastern 
US in the 1950s and 1960s.  A fungus, 
which resides in the plant itself, nega-
tively impacts calf weaning weights, 
cow milk production and reproduction. 
One source estimates a nursing calf on 
endophyte-infected pasture forfeits as 
much as 72 lb of weight gain. 
 To date, tall fescue has been planted 
across an estimated 35 million acres. 
The problems associated with endo-
phyte-infected fescue pastures have 
plagued cattle for years. Total eradi-
cation of fescue is neither realistic nor 
practical; however, endophyte’s nega-
tive impact on production can be mini-
mized through management practices 
and nutritional strategies. Forage man-
agement practices include clipping pas-
tures to prevent seed head formation, 
inter-seeding companion forages in fes-
cue pastures and diluting the amount of 
fescue consumed by providing another 
forage source. 

Nutritional Support Vital 
For Cattle on Tall Fescue

 Nutritional strategies center on sup-
plementation to not only bridge the nu-
tritional gap between what fescue pro-
vides and what a cow needs, but also to 
provide key substances proven to have 
a positive effect on cattle consuming 
endophyte-infected fescue forages.
 The development of Endo-Fighter® 
Beef Minerals gives producers another 
management tool to help combat the neg-
ative effects of endophyte-infected tall 
fescue.  The ingredients in Endo-Fighter 
help dissipate body heat, support rumen 
function, help combat toxins in the diges-
tive tract, and provide immune system 
support.  These combined benefits help 
keep reproduction on track and enable 
cattle to gain more weight while grazing 
fescue.  In research trials, cows consum-
ing Endo-Fighter Beef Minerals gained 
59 lb more than controls and weaning 
weights increased by 67 lb for steers and 
49 lb for heifers compared with control 
calves.
  Increased grazing behavior was also 
observed for cattle on Endo-Fighter 
Beef Minerals. Lower body tempera-
tures (40% lower) were also recorded 
for Endo-Fighter supplemented cattle.  
CitriStim® is included as a component 
of Endo-Fighter for its positive impact 
on gut health. Also included in the 
Endo-Fighter package are complexed 
trace minerals for better absorption and 
natural-source vitamin E for its role in 
immune function. Various medication 
options are available, along with me-
thoprene (an insect growth regulator to 
help control horn fly populations).

*Endo-Fighter and CitriStim are reg-
istered trademarks of Archer Daniels 

LETTERS 
 from you



2188 Clay Avenue
Bridgewater, Iowa  50837-8047

Nichols Bull Barn:  641-369-2829
www.nicholsfarms.biz

Ross Havens – Nichols Farms
Office: 641-369-2829
Cell: 641-745-5241
rossh@nicholsfarms.biz
www.nicholsfarms.biz

Tom Frey – Creston Livestock Auction
Sale barn: 641-782-7025
Cell: 641-344-5082
claauction@iowatelecom.net
www.crestonlivestock.com

Cattle Feeders	

Nichols Genetic Source Feeder Calves
•	 Preconditioned	
•	 Sired	by	Nichols	Bulls
•	Mostly	Weaned	-	Some	Age	&	Source	Verified

Wednesday, December 4 - 11 a.m.
	2000	Head	of	Vaccinated	Feeder	Calves

Featuring—

2188 Clay Avenue
Bridgewater, IA 50837

www.nicholsfarms.biz

NOTICE
Applications to bid on the in-
ternet need to be made at least 
24 hours before day of sale to 
allow for approval time.

You may register to view and 
bid thru the internet broadcast 
at www.cattleusa.com or  
print out application and fax 
to Creston Livestock Auction 
Inc. at 641-782-3370.

To watch the sale, you need 
to register at www.cattleusa.
com but do not need to fill out 
a bidder application.

Creston Livestock Auction 
Creston, Iowa

Selling -- Several “on the farm” load lots 
selling via internet video at the sale barn.

“Off the farm” load lots and smaller groups will 
sell at the sale barn and on internet video.
Preview Load Lots - www.crestonlivestock.com


